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AHOTALIS

KBanidikariiina pobora Ha Temy «Po3poOka OMHIKaHAIIBHOI retention-cTparerii st
YTPUMAaHHSI KJIIEHTIB B YKPAiHCbKOMY €-commerce» MICTUTh 96 CTOpiHOK, 25 Tabauup, 45
pHUCYHKIB 1 1 10/1aTOK.

AKTyaJIbHiCTL TeMH 3yMOBIIEHa Kinbkoma ¢akropamu. [lo-mepiie, 3poctanHs
BapTOCTI 3aJIy4eHHs HOBUX KIIIEHTIB pOOUTH retention-MapKeTUHT €KOHOMIYHO BUT1IHIIIONO
aNbTEePHATUBOIO TpaJUIiifHOMY acquisition-mapkeTunry. [lo-gpyre, ykpaiHChKI KoMmaHii
NoTpeOyIOTh aJaNTOBAaHUX CTpaTeridi yTpUMaHHS KIIIEHTIB, SIKI BPaxOBYIOTh CHELUQIKY
JIOKAJIBHOTO PUHKY: BUCOKY 4YacTKy MoOuUIbHOTO Tpadiky (monam 60%), mOmynsipHICThH
MeceHKepiB (30kpema Viber), MakpOEKOHOMIUHY HECTaOlIbHICTh Ta BOEHHI PHU3HKHU.
[lo-Tpere, HEAOCTaTHHO BUBUCHHMHU 3aJUIIAIOTHCS TMHTAHHS KOMIUIEKCHOI I1HTerparii
CYyJacHHX IHCTPYMEHTIB retention-MapKeTHHTy — OMHiKaHalbHOCTi, Al-mepconamizamii Ta
reiimigikariii — B yMoBax yKpaiHCHKOTO €-commerce.

MeTo10 podoTH 1ossirae y po3po0ii HayKoBO OOIPYHTOBAaHMX PEKOMEHAALIN 11010
BIIOCKOHAJICHHS OMHIKaHainbHOI retention-ctparerii MAUDAU Ha OCHOBI KOMILIEKCHOTO
aHaii3y pUHKY e-commerce B YKpaiHi, MIarHOCTUKH ICHYIOYMX TMPAKTUK YTPUMaHHS
KJIIEHTIB Ta OI[IHKU €()EKTUBHOCTI 3aIPONOHOBAHUX 3aXO/IB..

IIpenmeToM [ocC/iIsKeHHSI BHUCTYINAIOTh TEOPETHYHI, METOAWYHI Ta MPAKTUYHI
aCIIeKTH BAOCKOHAJICHHS retention-MapKeTUHTY Ha npukiaal Mapkerieiicy MAUDAU.

00’exTOoM pociigkeHHs1 € mporiec (GopMyBaHHS Ta peaiizaimii OMHIKaHaJIbHOI
retention-cTpaTerii B yMoBaxX yKpaiHCHKOTO PUHKY €JIEKTPOHHOI KOMEPIIii..

Metonu JOCHIKEHHS: CUCTEMHMM aHami3 (IJI1 BUBYCHHS PHUHKY €-commerce),
¢dinancoBuit anani3 (s ouiHKU ekoHoMiuyHUX nokazHukiB MAUDAU), SWOT-anani3 (ans
JTIarHOCTUKHM  retention-cTpareriii), MOPIBHSUIBHUM  aHami3 (st  OeHYMapKiHTy 3
KOHKYpEHTaMH),  €KOHOMIKO-MareéMaTH4YHe  MOJENIOBaHHS (i1 MPOTHO3YyBaHHS
e(heKTUBHOCTI 3aX0/[iB), CIICHAPHUN aHaTI3 (JIJIs1 OI[IHKY PU3UKIB).

KarwuoBi ciaoBa:  Retention-MapkeTwHr, OMHIKaHANBHICTh, TrekdMidikaris,

nepconamizaiis, Email-aBromaruzartis, MAUDAU, e-commerce Ykpaina, LTV.



ABSTRACT

Qualification thesis titled “Development of an Omnichannel Retention
Strategy for Customer Retention in the Ukrainian E-commerce Market” comprises 96
pages, 25 tables, 45 figures, and 1 appendix.

The relevance of the topic is determined by several key factors. Firstly, the
rising cost of customer acquisition makes retention marketing a far more
cost-effective alternative to traditional acquisition strategies. Secondly, Ukrainian
companies need customized retention approaches that account for local market
specifics: over 60% mobile traffic, high popularity of messengers (especially Viber),
macroeconomic instability, and war-related risks. Thirdly, the integrated application
of modern retention tools — omnichannel strategies, Al personalization, and
gamification — in the Ukrainian e-commerce context remains under-researched..

The objective of the thesis is to develop scientifically grounded
recommendations for improving the omnichannel retention strategy of MAUDAU
based on a comprehensive analysis of the Ukrainian e-commerce market, diagnostics
of existing customer retention practices, and evaluation of the effectiveness of the
proposed measures.

The subject of the research encompasses the theoretical, methodological, and
practical aspects of enhancing retention marketing, illustrated through the case study
of the MAUDAU marketplace..

The object of the research is the process of formation and implementation of
an omnichannel retention strategy within the conditions of the Ukrainian electronic
commerce market.

Research methods include: systems analysis (for studying the e-commerce
market), financial analysis (for evaluating MAUDAU’s economic performance
indicators), SWOT analysis (for diagnosing retention strategies), comparative
analysis (for benchmarking against competitors), scenario analysis (for risk
assessment).

Keywords: Retention marketing, omnichannel, gamification, personalization,

email automation, MAUDAU, Ukrainian e-commerce, LTV.
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4 3MICT pO3paxyHKOBO-TIOSCHIOBAIBLHOI 3aITUCKH
1 1 TeopeTnuHi OCHOBM OMHIKaHAJILHOTO retention-MapKeTUHTY B €-commerce
1.1 Konuemniis retention-MapKeTUHTY Ta MOTO POJiIb B YTPUMaHHI KIII€HTIB
1.2 OMHIKaHAJIBHICTD K KJIFOUOBUM 1HCTPYMEHT retention
1.3 Email-aBromaTu3aiiisi Ta epcoHaizaiiis B retention-crparerisx
1.4 T'etfimidikarris Ta ii iHTETrpallis 3 OMHIKAaHAIbHICTIO
2 Amnaini3 puHKY e-commerce B YKpaiHi Ta retention-npaktuk komnanii MAUDAU
2.1 Ormsig puHKY e-commerce B Ykpaini: TenaeHiii 2024 — 2025 ta KOHKypeHTHE
cepeoBUIIE
2.2 Exonomiuni moka3uuku gissibHocti MAUDAU (2022-2025)
2.3 Amnamnis retention-inctpymenTiB MAUDAU: email, mepconasmi3artis,
OMHIKaHAJIBHICT Ta reiMidikaris



2.4 SWOT-anams3 retention-ctparerii MAUDAU B KOHTEKCTI pUHKY

3 Po3po0Oka pekomeHaallii o0 BIOCKOHAJIEHHS OMHIKaHAJIBHOI retention-cTparerii
MAUDAU

3.1 BopoBakenns cucteMHoro Lifecycle-mapkeTHHTY Ha OCHOB1 TPUTE€PHOI
aBromarus3aiii

3.2 MacmtaOyBaHHS IHTEPAaKTUBHUX MEXaHIK 300py TaHUX Ta redMidikarii 1
3aiy4eHHs 6a3u

3.3 Onrumizariist cuHeprii MeIiiHOT peKkiIamMu Ta retention-KaHaIiB JJIS T ABUAIICHHS
BITI3HABAHOCTI OpEHITY

3.4 EkoHOMIYHE OOIPYHTYBaHHS Ta IPOTHO3 €(hEKTUBHOCTI 3aIIPOIIOHOBAHUX 3aXO0JIIB

5 [lepenik rpadiuHoro mMarepiaiy
1. ABTOpCchbKa BOpOHKa retention-MapKeTUHTY B €-Commerce
. [lopiBHSIHHSA retention-MapKeTHUHTY Ta acquisition-MapKEeTUHTY
. BopoHnka retention-MapkeTUHTy B e-commerce
. OMHIKaHabHa BOPOHKA retention-MapKeTHUHTY
. [lopiBHsHHS retention-MapKeTHHTY Ta acquisition-MapKeTHHTY (POJib KaHaIIB)
. Marpulis oMHIKaHaJIbHUX B3a€MOJIH 118 retention
. Cxema workflow email-tpurepis
. Metpuku email-aBromaru3aiiii B retention (2025 p.)
. Marpunsg nepconamizaritii B email
10. Cxema Tennenuin 2025
11. Cxema mopemni PBL y reimidikarii
12. MeTtpuku reiiMmidikaiii B retention
13. Cxema iHTerparii reiimigikaiiii 3 OMHIKaHaJIbHICTIO
14. Cxema tenaeHIii reimidikarii
15. KitouoBi ipaiiBepu po3BUTKY YKpaiHCbKoro e-commerce y 2024 — 2025 pp.
16. JIluHamika KJIIOUOBUX TMOKa3HUKIB PUHKY e-commerce B Ykpaini, 2022-2026
pp.
17. Iunamika oOcATiB pUHKY e-commerce B YKpaiHi 3 ypaxyBaHHSM IPOTHO3Y,
2022-2026 pp.
18. Jlunamika moxoay B kareropii «IIpomykTu Ta ajaKoroiby y TPUBHSIX MOMICSYHO
3a ciueHb—4epBeHb 2024 ta 2025 pokiB
19. Jlunamika cepenuboro yeka B kareropii «IIpomykTu Ta aakoroisy 3a ClYE€Hb —
yepBeHb 2024 ta 2025 pokiB
20. Jlunamika BuTpar Ha pexiaMmy B Google Ads (8 USD) B kareropii «IIponykru
Ta aJKOTroJb» 3a ClueHb — YepBeHb 2024 Ta 2025 p
21. Huuamika Baprtocti kiiky (CPC) B kareropii «IIpoaykTu Ta ajmkoroyib» 3a
ciueHb — yepBeHb 2024 ta 2025 pokiB
22. PelTUHT HalOLIBIINX PUTEIIIEPIB B YKpaiHCbKOMY e-commerce 3a 2023 pik
23. PedTuHr HaWOLIBIIUX pPUTEHIEPIB B yKpaiHChKOMY e-commerce 3a 3-if
kBaprtan 2025 pik
24. Omuinouni nokazuuku Butopry MAUDAU, 2022 — 2026 pp.
25. KirouoBi ¢inancoBi mokasHuku gisuibHocTi MAUDAU (2022 — 2024 pp.)
26. Jlunamika goxomy Ta uncroro npudytky MAUDAU (2022 — 2025 pp.)
27. CTpykTypHO-joridHa cxema diHaHcoBoi crparerii MAUDAU
28. Ilokxasznukm dhinancosoro crany niymmpuemctsa MAUDAU
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29. Ilpukiag email-po3cHIKH Ta TPUTEPHOTO MTOB1AOMIICHHS

30. EdexkTuBHICTh OMHIKaHAJILHUX TPHUIEPIB MOPIBHSIHO 3 OJHOKAHAJTbHUMH

31. ApxiTekrypa oMHiKaHaIbHOI B3aemoaii MAUDAU 3 rocrem

32. Bruus reiimidikoBaHux MexaHik Ha ki1ro4oBl metpukn MAUDAU

33. IlcuxonoriyHa MoJIeIb 3aJTyYeHHS KineHTa dyepes reimibikamnio 8 MAUDAU

34. CratucTvka MapKeTHHTY IITYy4YHOTO 1HTeNeKTy Ha 2025 pik 1y MpOBIIHHUX
OpeHIIB €JIEKTPOHHOIT KOMEPIUT

35. Jlunamika 3pocCTaHHS KIIOUOBUX MeTpuk retention MAUDAU, 2024 — 2025
pp.

36. Posnoxin moxony Bix retention-incrpymentis MAUDAU (2025 pik)

37. llopiBHsIbHA €(DEKTUBHICTHL METOMIB 300py email-6a3u

38. Bisyaii3aiisg BOpoHKH 300py Ta cerMeHTalli 6a3u yepe3 Email-BimkeTn

39. Ilokazuuku edextuBHOCTI (KPI) KIIF0U0BHUX TPUTEPHUX JAHIIFOXKKIB

40. IopiBHsiHHA eexkTuBHOCTI 1aTHOro Tpadiky Ta Email-apromaruzanii (LTV)

41. JIluramika KiJTbKOCTI MTOKYMIIIB B e-commerce 3a margopmamu 3a mepion 2019
— 2025 pp. (cBITOBI JaH1)

42. PiBeHb YTpUMaHHS KJIIEHTIB 3a TaJIy3sIMH

43. CunbHi cTroponu retention-crparerii MAUDAU

44. Cnabki croponu retention-crparerii MAUDAU

45. MoximBocTi retention-crparerii MAUDAU

46. 3arposmu retention-ctparerii MAUDAU

47. Kool meTpuku edextuBHoCcTi Lifecycle-mapkeruary MAUDAU

48. IIporHo3Hi noka3sHuky eheKTUBHOCTI BupoBapkeHHs Lifecycle-crieHapiiB

49. InTepakTUBHI MeXaHiKK 300py AaHuX Ta reimidikami gigs MAUDAU

50. Ilnan macwmtabyBanHs reiimigikoBanux iHcTpymeHTtiB MAUDAU na 2025
—2026 pp.

51. IlapameTrpu ontumizamii BipkeTiB Gift Box 11t pi3sHUX CETMEHTIB ayIuTOPii

52. IlporHo3 BINIMBY MEAIMHOI MATPUMKH Ha €(DEKTUBHICTH retention-KaHasliB

53. IIporxHo3 3Miau (piHAHCOBUX MMOKA3HUKIB HA OJHOTO KJIIE€HTA

54. TIporao3 eKOHOMIYHOTO BILTMBY 3aX0J1iB 3a crieHapisiMu (2026 pik, MJIH. TPH.)

55. Omiaka pusukiB 3a cueHapisimu it MAUDAU (2026 pik)

56. Jloriyna cxema 300py Ta OOPOOKH JaHUX Yepe3 KBI3-MEXaHIKy

57. IlporHo3 BmMBY MacmTaOyBaHHsS TelMidikailii Ha BOPOHKY IPOJAXIB
MAUDAU

58. BriuB 1HTEpakTUBHUX MEXaHIK Ha KOHBEPCIIO Ta YTPUMaHHS KJI1€HTIB

59. Tloka3HHMKH 3pOCTaHHS KOHBEPCIMHOCTI KaHajiB retention ITiJI BIIHBOM
MeJIIMHOT mATpUMKH (keiic Love Season)

60. Monens cuHEeprii MeaIMHOI pekaamu Ta retention-kanams MAUDAU

61. BB memiiHUX KaMmmaHid Ha 3pOCTaHHsI OE3KOIITOBHOTO Ta OpPEHIOBOTO
tpadhiky MAUDAU

62. Jlunamika BrizHaBaHocTi operany MAUDAU B kareropii "Aykoromis"

63. Ilporno3 Butopry MAUDAU 3a cueHapisMu BIpOBaKEHHS 3axomiB, 2025
—2026 pp

6 Jara Bunaui 3aBaaHHs «27» xkoBTHs 2025 poky.
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